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What is Networking?

Word of Mouth 

Relationship Marketing



Networking Is Not.....

Selling



Networking Is.....

Earning The Right to a 
Coffee



Great News.....

You Have Been Networking 
For Ever.....



Networking Is.....

Being Yourself & Building 
Rapport



A Typical ñOpenò Networking Scenario...

ÅAttending Blind

ÅNot Sureof Format

ÅNot Sure Who Else is Attending

ÅNot Sure of Agenda

ÅCrept upon You



Your Networking Baptism.....

Feelings & Concerns



More Great News.....

90% of People                 
Feel Like You



Even Better News.....

85% of People                 
Are Decent & Friendly



Before Committing...

You MUST Have a Strategy 

or An Idea of One.....



Networking Strategy...

Å Is the Event Interesting?

Å Who Do I Need to Meet?

Å Will They Be There?

Å What Suits My Style?

Å What Suits My Body Clock? 



Networking Strategy...

Å Can I Commit to Regular Participation?

Å Will It Add Any Value?

Å Can I AddAny Value?

Å Am I Prepared?

Å Do I Havethe Time for Full Attention?



Å Make it Interesting

Å Make it Different

Å Donôt Let Them Pre-Conceive

Å Try to Be Yourself

Å Practice or Listen to Others

Å Itôs Not a Read of Your CV!

Your Opening Gambit.....



Networking Intro Demo ïConference Break



Networking Intro Feedback



Networking is All

About Listening!

Tip.....



Å Easy Opening

Å Mutual Environment

Å What Brings You Here?

Å Travelled Far?

Å Been Before?

The Small Talk Ladder



Å Are You Both Relaxed?

Å What Do They Do?

Å Who For?

Å What Does That Involve?

Å Where Based?

Getting to Business....
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Å Whoé.

Å Whaté.

Å Whereé.

Å Whené.

Å Howé.

Build the Conversation



Get the Business Card Early....
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Be Interested

Not 

Just Interesting!

Tip.....



W.A.I.T.



Å Company Information

Å Expanding / Contracting

Å Mergers

Å Sector Under Pressure

Å Happy & Content

Å Opportunity to Help?

What Are You Picking Up?
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Write It Down!

Tip....



Making Conversationé..

Itôs Your Turn......



Å Be Well Read

Å What is Current Agenda?

Å What is the Agenda of the Attendees?

Å Know the Headlinesé.

Å What May They Be Interested In?

Å Use the Event as a Backdrop to Conversation 
ïSpeaker Etc 

Donôt Run Out of Conversation



Closing the Conversation



Did It Go Well?

A Simple Rule of Thumb...



Å E ïEmpathy

Å A ïAssurance

Å S ïSet Expectations

Å Y ïYes (Agreement)              

Building Rapport is E.A.S.Y.



Time to Move On....



Time to Move On....


